
ARE YOU READY FOR GOVERNMENT 
CONTRACTING? 

Answer the questions below before your first counseling 
session. This will help both you and your counselor assess 

your contracting readiness.  

 

 

 

1. Is your business at least ONE year old? 
 

2. Is your business registered in the state of Maryland? 
 

3. Is your company registered in eMMA, and The Small Business Reserve 
Programs? To check the status go to: https://procurement.maryland.gov/.  
 

4. Is your company in good standing with the State of Maryland? For additional 
information search here https://businessexpress.maryland.gov/. 
 

5. Are you register in the local government bid boards? This may include the City of 
Baltimore, Anne Arundel Cty, Baltimore County, etc. 
 

6. Does your company have a D-U-N-S number and CAGE code? 
 

7. Is your company registered in SAM? To understand the requirements to register, 
go to: https://sam.gov/content/entity-registration     
 

8. Does your company have any past performance with the local, state, or federal 
government? If so, with whom?  
 

9. Does your company have any current Contracting Vehicles, Blanket Purchase 
Agreements, etc.? 
 

10. Does your company have a Capabilities Statement, Web site, or other marketing 
materials?  
 

11. Does your company have any local, state, or federal government certifications? 
Some examples of certifications are: Small Business Administration (SBA)’s 
WOSB/EDWOSB, 8(A), etc. 
 

https://procurement.maryland.gov/
https://businessexpress.maryland.gov/
https://www.dnb.com/duns-number.html
https://cage.dla.mil/
https://sam.gov/content/entity-registration


12. Is your company Veteran—owned? If so, are you seeking assistance with the 
VA’s CVE verification program?  
 

13. Does your company have any knowledge of “how to” respond to Requests for 
Proposals, Time and Material solicitations, or Invitations for Bids? 
 

14. Is your company registered in any federal bid boards? Some federal agencies 
may include the Federal Aviation Administration. If so, which agency are you 
registered with, and are you viewing them daily? 
 

15. Have you been/are currently a subcontractor or prime on any State or Federal 
contracts?  
 

16. What will your Total Sales be? 
 

17. What will your Net (pre-tax) Profit be?  
 

18. What goods and/or services will you be selling? 
 

19. What resources will you need to achieve these goals?  
 

20. Who are members of the Management Team?  

 

 

Once you have completed your answers, save this document to share with your 
counselor before your first counseling session. 

 

GOOD LUCK! 


